
PRIVATE RESIDENTIAL MARKET
The Real Estate Market for the last quarter of 2007
was quiet and uneventful. The level of speculative
activity in the private property market, as measured
by the extent of subsales slowed considerably
especially in the Core Central Region (CCR).

The total private housing sale, based on the subsales
as a percentage, fell from 14.4 per cent in 3Q 2007
to 10.7 per cent in 4Q 2007, while in the Core Central
Region, the hotbed of speculation, the subsale
percentage fell from 24.8 per cent to 18.6 per cent
over the same period. The number of sub-sale
apartments in the luxury band fell 41 per cent to 317
transactions but it still makes up 45 per cent of sub-
sale transactions.

The sharp fall of private residential transactions were
probably due to the uncertainty in the financial
markets, double whammy of US sub prime crisis, as
well as the withdrawal of the deferred payment
scheme with effect from 26 October 2007. Beside
that, there was also a lack of new property launches
in 4Q 2007 that resulted in a decrease in private
properties transactions.

Looking at the new data on the private property
market by Urban Redevelopment Authority, the overall
price index for private residential increased 6.8 per
cent in 4Q 2007 over the previous quarter, slower
than the 8.3 per cent hike in 3Q 2007. For the full
year, the index was up 31.2 per cent, three times
the 10.2 per cent rise in 2006.

The subsale as a percentage of total private residential
may continue trending down in the coming months.
This helps to move the market into a healthier and
more sustainable set of fundamentals.

Additionally, less speculation may also slow the hike
in home prices, thus affecting developers’ confidence
in the pace of growth in home prices. They may less
likely bid aggressively for future development sites
and eventually may affect the success rates of future
collective sales.

Although the total developers’ sales suffered a beating,
declining by 57.4% from last quarter’s volume of
3,450 units to just 1,469 units. There were still
several new mid-tier and mass-market developments
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HDB RESALE MARKET
The number of resale HDB flats in 4Q 2007 have
fell 13 per cent to 6,700. Nevertheless, there is
still a 17.5 per cent increase in HDB resale prices
in 2007 that brings the biggest years growth in a
decade. In 4Q 2007, HDB resale prices rose 5.7
per cent; lower than the increase of 6.6 per cent
seen in the third quarter.

With escalating resale prices and more Cash-Over-
Valuation (COV) transactions, the resale market is
hitting resistance level in 4Q 2007 as HDB flat
buyers do not have or are not willing to fork out
so much cash.

The cash-over-valuation is the amount that is a
cash difference between the property's valuation
and the asking price. This cannot be paid with a
home loan or monies from the Central Provident
Fund (CPF).

In 4Q 2007, cases requiring COV constituted about
86 per cent of all resale transactions, up from 80
per cent in the third quarter. The median COV
amount also increased from $17,000 in the 3Q

2007 to $22,000 in the 4Q 2007. However, looking
at some popular estates, it showed that median
COVs have actually declined as buyers resisted
forking out large sums of cash. For instance, in 3Q
2007, the median COV for a five-room flat in
Queenstown was $110,000 and declined to $79,000
in the 4Q 2007.

Although there was a low total resale volume, the
number of five-room and executive flat transactions
actually increased in 2007 over 2006. The number
of five-room resale transactions rose 13.3 per cent
to 7,275 in 2007. Similarly, for executive flats,
there were 2,627 transactions in 2007 - a jump of
17.9 per cent compared with 2006.

The robust numbers are mainly due to cash-rich
buyers from enbloc sales or private property sales
downgrading to larger HDB flats in choice locations.

launched in 4Q 2007, which managed to gather
encouraging responses. The best performing of such
new projects in 4Q 2007 was the 192-units Park
Natura at Merbok Crescent near the Bukit Batok
Nature Park. 156 units were sold at an average price
of $1,000 per sq ft. The next best performing project
was the 106-units Casa Fortuna at Ah Hood Road, in
which all except three units found buyers by the end
of the launch month in November, at an average
price of $950 per sq ft.

Altogether, a total of 17,800 new private residential
are expected to launch in 2008. They include Marina

Bay Suites, Sentosa Quayside, Goodwood Residence
in Bukit Timah and The Hamilton at Scotts Road.

Developers are not expected to rush the launches,
as they are analyzing the appropriate time to take
advantages of the casino effect later in 2009 and
2010. The few positive factors such as en bloc seekers
replacement properties foreigners looking for a safe
haven and soaring rents may still be the major factors
to hold the market together.





RENTAL MARKET
The pace of rent hikes also slowed down to 6.8% in
4Q 2007 with rental in the fringe of prime districts
and the suburban areas growing faster than those
in the central area.  However, the overall housing
rents were up by 41.2 % for the full year of 2007.

The rents of condos and apartments had rose
significantly in 2007 - by 42.3 per cent in Core Central
Region (CCR) (comprising the prime districts 9, 10,
11, Downtown Core and Sentosa), an even higher
47 per cent in the Rest of Central Region (RCR), and
41.9 per cent in Outside Central Region (OCR).

The prime districts actually have the slowest rate of
rental increase in the 4Q 2007, partly because rentals
have already gone up a bit and the base is relatively
higher than the rest of the island.

With many private residential projects likely to be
completed only in the late 2008 and 2009, rentals
for non-landed properties will likely to increase further
in 2008. The rise could be less steep, perhaps 20 per
cent, or around half the rate of increase for 2007.

As for industrial rent, it had rose $0.05 per square
feet every quarter for 2007. It was an improvement

over 2006 when rent remained at $1.25 per square
feet for ground units and $1.00 per square feet for
upper floor units throughout the year.

The average rent for warehouse was $1.45 per square
feet for ground units and $1.15 per square feet for
upper floor units, up from $1.25 per square feet and
$1.05 per square feet for ground floor and upper
floor units respectively at end of 2006.

The increased of rent for factories and warehouse
were due to better economics conditions in Singapore
and Asia. As a result, many international companies
have turned their sights in this region.

Rent for all industrial space especially high tech
building and business & science parks are expected
to continue on a growth path in 2008.


